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Deepak Kumar Tiwary
Address: 34/2D, Kiran path,  Mansarovar,  Jaipur 302020.
Mobile:     +91-8239528528 
E-mail:     tiwary.deepak1@gmail.com
_________________________________________________________________________

Objective:  

I want to work for a professional development oriented organization to achieve heights

in lieu to my current skill base. I am keen to learn and want to work in a competitive

Working environment.

Education:

• Two year full-time Post graduate in Planning and Entrepreneurship from The International Institute of Planning and Management, New Delhi (IIPM) 2007-09, also leading to a MBA degree from International Management Institute, Belgium– with specialization in Marketing & Human Resources.

• Successfully completed Bachelors in Pharmacy (2002-06) from Rajiv Gandhi University of Health Sciences, Bangalore.

• Successfully completed Intermediate of science (1998-00) from Mrs. K.M.P.M. Inter College, Jamshedpur affiliated to BIEC, Patna.

• Successfully completed AISSE from SAINIK SCHOOL TILAIIYA (CBSE).

Work Experience:

Currently working with BDR Pharmaceuticals international pvt ltd since November 2024.

Worked with Halsted pharma Pvt Ltd. (Oncology segment) as Area Business Manager, Rajasthan from November 2022 to 15th Nov 2024.
Worked with Celon labs as key accounts manager from September 2018 till October 2022. 

Worked with CENTAUR PHARMACEUTICALS as Regional Manager from June 2014 to April 2018. 
Worked with Ranbaxy Laboratories limited as Life Executive from July 2013 to May 2014 at New Delhi  in cardio- diabetic portfolio 
Worked with MICRO LABS LIMITED as TE from FEB 2010 to June 2013 at New Delhi  in cardio- diabetic portfolio 

Job Responsibilites:
Meeting the doctors and chemists, Purchase Managers of corporate hospitals in the assigned territory on a regular basis.
Branding and promotional activities.
Looking after supply chain function for better supplies to distributor as well as market
Dealing with distributors and handling Distributors in assigned territories.
To meet the channel partners regularly and add to sales as well.
Increasing the sales of New Products and focusing on market development of new products.
Provide the best sales support as per the market.
Preparation of sales forecast and implementation of sales plans.
Preparation of periodic sales reports.
Maintain good relationship with dealers and collect market intelligence.
Projects and Training Undertaken (As part of MBA curriculum)

Live Projects:

1. Successfully completed a market survey on drugs acting on the gastro-intestinal

   -System for Nicholas Piramal pharmaceuticals Ltd.

2. Marketing Campaign for IIHT Ltd for the promotion of the educational products

   and services.

Desk Projects:

Successfully completed a market research on Condition of Malls in New Delhi.

Training & Development Module on “Passion for Work”

Strategic formulation for Sun feast (An ITC brand).

Repositioning of Ranbaxy after Daiichi-Sankyo deal.

Achievements: 

Letter of appreciation for 100 % target achievements for FY 2023-24
Letter of appreciation for 100 % target achievements for FY 2019-20..

Participated in the talk show organized by all India radio

Personal Details:

Date of Birth


:   08-08-1982
Father’s Name                   :   Anirudh Tiwary

Marital Status


:   Married

Nationality


:   Indian

Languages Known

:   English and Hindi.

Interests / Hobbies

:   Reading novels, Listening to Music.

Declaration:

This is to affirm that all the information furnished above is true to the best of my knowledge.

Date: 

Place: Jaipur   




             Deepak Kumar Tiwary
