NEETI
Mobile: +9845807133~ E-Mail: neeti_narendran@yahoo.com

Seeking senior managerial assignments in Sales & Marketing / Business Development with an organization of high repute in Pharmaceutical industry.

PROFESSIONAL SYNOPSIS
· Over 12 years of rich experience in Sales & Marketing, Business Development, Channel Management and Team Management in Pharmaceutical industry.
· Apt in managing business operations and expertise in determining company’s mission & strategic direction as conveyed through policies and corporate objectives.
· Gained marked exposure in handling Institutional Sales, Management and Analysis of MIS.
·  Adroit in handling business development, identifying & developing new markets, guiding lead generation and client retention activities .

· Extensive experience in business & market development, product positioning and channel expansion.
· Ability to support & sustain a positive work environment that fosters team performance with strong communication and relationship management skills.


CORE COMPETENCIES
Sales & Marketing: Driving sales initiatives & achieving desired targets with overall responsibility of exploring marketing avenues to build consumer preference and driving volumes. Implementing marketing strategies for promoting various products as per the plans of company.

Business Development: Developing new markets for promoting the Parma products. Conducting competitor analysis by keeping abreast of market trends to achieve market share metrics. Conceptualizing and implementing sales promotional activities as a part of brand building and market development effort.

Channel / Distribution Management: Identifying and networking with financially strong & reliable channel partners, resulting in deeper market penetration and improved market share. Handling demand forecasting & managing inventory. Ensuring optimum inventory levels with channel partners to ensure timely deliveries to the customers.

Relationship Management: Building & strengthening relationships with Medical Fraternity / Opinion Leaders, thereby ensuring high customer satisfaction by providing them with complete product support. Conducting the Doctor Group meetings, setting-up and managing key accounts for the organization.


CAREER CONTOUR



Lotus Surgical 
Working as Sr PSO since 17June 2025
 

Senior PSO
Effectively interacted with assigned Onco GI Surgeon ,Paediatric Surgeon, for defining market share objective of the territory . Well connected with OT Head and conducted meeting with OT Staff .
Products - Surgical MESH , Surgical Suture , endo product.
Majorly  covering HCG , Sankara Hospital ,Rangadore ,Sparsh Hospital ( ,Sagar Hospital (Chain Hospital),Kims 
 

NOVARTIS HEALTHCARE PRIVATE LIMITED 
Bangalore Since 16Aug2017 onwards 
Working as TBE . 
Novartis Merge with JB Chemical ( year 2024)
16- Aug2017-31st May 2025 

Highlights 

Effectively interacted with Opthalmologist for defined market share objectives of the territory .Territory covered like Prabha Eye Clinic , Narayana Nethralaya , Agrawals Chain Hospital , Sankara Eye Hospital Bangaloire and Shimoga  and have strong rapport with customers like Dr Praveen R Murthy , Dr Ravi D , Dr Mahesh and inhances the business .


Have an exposure of covering Out station Like Sirsi , Karwar , Shimoga , Davangiri , Hassan Chikkmanglur , mysore and Davangiri .
Deliver continuous medical education .
Products handled : 

Vigamox  , Vigadexa , Nevanac  .Pataday , Ilevro 
(Anti-Vegf injection )
( Cataract portfolio ) 
Glaucoma Portfolio


Fresenius Kabi 
Worked as ME since( 9 Jan 2017- 8  Aug 2017 )
Worked in critical care and attened ot and Icu .
Product - TPN Bag , Kabiven , 

ALKEM LABORATORIES INDIA LTD
 Worked as ME Since( 1st April 2015- 7 Jan 2017)
Marketing Executive 

Highlights
· Effectively interacted with assigned CME for defining market share objectives of the territory. 
Steered efforts for giving demonstration pertaining to the benefits of ALKEM products to practitioners and defined a value proposition for them . Delivered continuous medical educations as per the budget for the Doctor Products handled: PAN D, CLAVAM

Key clients handled: CONSULTING PHYSICIAN ,Paediatrician ,Orthopedics , Gynaecologist  GASTROENTEROLOGIST and majorly covered Corporate Hospital .

Job Role - Presently responsible for the improvement of sales by initiating new contacts, maintaining customer satisfaction, soliciting customer feedback to improve
Service and generating suggestions for improving work by developing innovative approaches and ideas. Meeting with Health Care Professionals , Distributors to improve business.
            
ASTRAZENECA PHARMA INDIA LTD
Territory Business Manager
(Oct 2011 -30th March 2015 )



 Highlights

· Effectively interacted with assigned CME for defining market share objectives of the territory.
· Steered efforts for giving demonstration pertaining to the benefits of ASTRAZENECA products to Practitioners and defined a value proposition for them.
· Delivered continuous medical educations as per the budget for the Doctor

Products handled: NEKSIUM , SYMBICORT( Respiratory Division ), Bricarex , Bricacef .

Key clients handled: Cardiologist, Gastroenterologist, Consultant physician.

Job Role -  
3.5 year experienced  of working in Respiratory Division and selling brands like symbicort in Astrazeneca .

Have a good experince of  covering majorly corporate and trust hospital and Stand  Alone hospital like Fortis Hospital  ( All branches ) , Apollo , BGS Global Hospital  , BMJ , Rangadore HospitaL, HCG and Manipal Hospital. Sakra  now in Novartis covering Nethradhama Eye Hospital , Prabha Eye Clinic , Nethradhama Super Speciality Hospital , SankaraEye Hospital of Bangalore and shimoga .
Hospital.

.  Presently responsible for the improvement of sales by initiating new contacts, maintaining customer satisfaction, soliciting customer feedback to improve
Service and generating suggestions for improving work by developing innovative approaches and ideas.


SCHOLASTICS

• Passed out Bachelors of Science (Bio-technology) in 2008.
• Passed+2 Science in 2003 .
Passed 10th examination in 2000 .
IT Skills: Well versed with Windows XP, MS DOS, MS - Office and Internet Applications.


PERSONAL DOSSIER
Date of Birth: 1st march 1985
Address: 831/A , Srinivas Nagar , Mysore Bank Colony , Bangalore - 560050
