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Professional Summary

Dynamic Sales professional with 8 years of expertise in sales strategy, market analysis, sales negotiations, team leadership, and continuous process improvement. A proven track record of managing high-performing teams, meeting sales quotas, and delivering results in competitive environments with exceptional client relationships. Polished in overseeing employee performance and guiding and motivating new talent.

Core Competencies

· Strategic Real Estate Sales & Marketing
· Team Leadership and development
· Complex Negotiation & High-Value Deal Closing
· Client Acquisition & Relationship Optimization
· Sales Presentations & Persuasive Communication 
· Corporate Liaison & Stakeholder Management
· Financial Acumen & Loan Structuring 
· Customer Experience & Loyalty Enhancement
· Strategic Sales Planning & Execution

Professional Experience

Puravankara Ltd., Pune (Jan 2024 – Present)
Deputy Manager – Closing

· Managed high-stakes real estate sales targeting domestic and NRI customers, achieving substantial deal closures in International markets including Dubai, Singapore, and Hong Kong.
· Mentored new closing manager and management trainee.
· Conducted market analysis to identify new real estate opportunities and guide strategic decisions.
· Generated ₹70 crores+ in revenue by leveraging a robust sales strategy and a relationship-driven approach. 
· Partnered closely with the CRM team to expedite the deal-closure process.
· Provided insights to sales teams on lead management, contributing to enhanced conversion rates, and strategic targeting of future customers.
· Established strong partnerships with channel partners, facilitating smooth negotiations and deal finalizations.
· Cultivated long-term customer loyalty through post-sales service, resulting in increased referrals.

Times of India Group, Pune (Aug 2023 – Jan 2024) 
Assistant Manager – Sales F&B Optimal Media Solutions
· Directed sales operations for over 150+ clients across the F&B & lifestyle sectors in Pune location.
· Developed comprehensive media solutions in PuneTimes, Whats-Hot Pune across digital, print, and social media tailored to client needs.
· Led marquee brand campaigns and events, including the Times Food & Nightlife Awards and the Economic Times F&B Leaders Award, driving significant visibility and business growth for clients.


Xanadu Realty Ltd., Pune (July 2022 – Aug 2023)
Deputy Manager – Closing
Project: 150 Acres Megapolis by Kumar Properties, Hinjewadi Phase 3

· Led the closing operations for key real estate projects, focusing on high-value domestic, and NRI clients.
· Trained and mentored telecallers and interns, optimizing lead generation from cold data.
· Strategized for new project launches, securing over 38 EOIs (Expressions of Interest) in first month.
· Contributed to product development training to enhance the sales team's skills and maximize sales potential.
· Recognized as the 'Best Emerging Sales Closing Manager' and awarded highest weekend incentives for outstanding performance.

IIHMR University, Jaipur (July 2021 – July 2022)
Assistant Manager – Sales & Corporate Relations

· Handled and led a team of 5 to 10 placement coordinators to conduct the placement process, alumni meets, and career counseling sessions.
· Established successful international collaborations, the university's brand reputation, and MOUs, expanding the university's global network.
· Conducted high-impact career counseling and soft skills training for students.

Gyan Vihar University, Jaipur (Dec 2016 – July 2021)
Head Corporate Relations – Training & Placement

· Spearheaded corporate relations, facilitating high-value sales of training programs and courses to both parents and students.
· Successfully placed over 1,500 students with more than 1,000 recruiters for all streams, such as Engineering, Management, Pharmaceutical, Life Sciences, and Diploma.
· Organized and executed large-scale conferences, generating substantial referral leads and interest.

Achievements & Awards

· Awarded 'Best Emerging Sales Closing Manager' at Xanadu Realty for closing 32 deals worth ₹23.25 Crores.
· Achieved 'Highest Weekend Incentive' for consecutive weeks at Xanadu Realty for exceptional sales performance and loan facilitation.
· Trained over 10,000+ students in soft skills and corporate readiness programs

Education

M.E. in Transportation Engg – Dr. Rajendra Gode College of Engineering and Technology, Amravati
B.E. in Civil Engineering – G. H. Raisoni College of Engineering, Nagpur
Diploma in Civil Engineering – P.D. Polytechnic College, Amravati       
      
       Professional Development

· Certified in Advanced Real Estate Sales Techniques
· Proficient in CRM systems including SFDC, LeadSquared, Zoho, MagicBricks and NoBroker
· Specialized training in Client Relationship Management and strategic sales methodologies.

      Languages

· English    
· [bookmark: _GoBack]Hindi   
· Marathi
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