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📞  8087817140 | ✉️ anupdhobale28@gmail.com | 🌐 www.linkedin.com/in/anup-dhobale-9987b057
Professional Summarys
Dynamic and results-oriented Regional Sales Manager with 12 years of success in Pharmaceutical and Diagnostics Sales. Expert in leading high-performing teams, managing territories, and driving consistent revenue growth across Anaesthesia, Neonatology, Cardiology, and Diagnostics segments. Proven record in capital equipment sales, tender management, and key account development. Awarded multiple times for outstanding sales performance at Abbott and Emcure. Skilled in sales forecasting, strategic planning, and customer relationship management.
Core Skills
Sales Strategy & Execution
Hospital & Institutional Sales
Tender & Rate Contract Management
Key Account & KOL Development
High-Value Equipment Sales
Market Expansion & Business Development
Distributor & Channel Management
Negotiation & Relationship Building
CRM & Reporting (Salesforce, Veeva)
Team Leadership & Performance Coaching
Analytical & Presentation Skills
MS Office & Sales ERP (SFDC)
Professional Experience
Regional Sales Manager | Themis Medicare, Mumbai (Aug 2025 – Present)
Oversee sales operations for the Anaesthesia portfolio across the Mumbai Western region.
Analyze and monitor sales data, prepare reports, and design territory business plans to achieve targets.
Retain and develop existing customers while acquiring new business based on sales data insights.
Deliver differentiated marketing messages as per customer segmentation.
Organize and support educational and training events to enhance product and brand visibility.
Build and maintain a sustainable network of healthcare professionals and institutions.
Conduct in-person visits and telephonic interactions with existing and prospective customers.
Develop clear and effective written proposals and quotations for customers.
Handle and resolve customer complaints as per company guidelines, ensuring customer satisfaction.
Gather and communicate market intelligence including competitor activities and customer needs.
Lead, mentor, and evaluate team performance in alignment with company business objectives.
Area Sales Manager | Hetero Healthcare (Apr 2024 – Jul 2025)
Led sales for Anaesthesia portfolio across Kolhapur, Sangli-Miraj, Solapur, and Goa.
Achieved 20%+ revenue growth within the first quarter of joining.
Drove tender and private hospital business, expanding key account coverage.
Conducted market intelligence, competitor analysis, and forecasting to drive territory performance.
Key Account Manager | Abbott Healthcare Pvt. Ltd. (Apr 2017 – Apr 2024)
Managed Anaesthesia and Neonatology portfolio for South West Maharashtra region.
Consistently exceeded annual sales targets and drove product penetration in key institutions.
Handled institutional business, including tender processes and capital product sales.
Awards: Achiever’s Award, Gold Award, Prima & Magna Certifications, Apex Club recognition, Outstanding Performance Award.
Territory Manager | Emcure Pharmaceuticals Ltd. (Aug 2014 – Apr 2017)
Promoted cardiology products including Metoprolol, Telmisartan, and Atorvastatin.
Achieved 105% of annual targets and earned Star Club Award for two consecutive years.
Strengthened prescriber network and increased product market share through focused engagement.
Territory Sales Manager | Metropolis Healthcare Ltd. (Oct 2013 – Aug 2014)
Promoted diagnostic and pathology services across hospitals and clinics.
Expanded client base through new account development and territory mapping.
Improved service delivery efficiency and customer satisfaction.
Education
Bachelor of Pharmacy (B.Pharm) – Shivaji University, Kolhapur (2008–2012)
Diploma in Pharmacy – KDCA’s College of Pharmacy, Kolhapur (2006–2008)
Awards & Recognition
Achiever’s Award – Abbott Healthcare
Gold Award (Sevorane, Survanta) – Abbott Healthcare
Apex Club, Prima & Magna Certifications – Abbott Healthcare
Star Club Award – Emcure Pharmaceuticals Ltd.
Outstanding Performance Award – Abbott Healthcare
Technical & Language Proficiency
Proficient in Salesforce, Veeva CRM, and Sales ERP (SFDC).
Strong command of English, Marathi, and Hindi.
